
AUTOMATING INDUSTRIAL  
EQUIPMENT DEVELOPMENT
Product Development Challenges and Opportunities  
of Industrial Equipment Market Segmentation

SOLIDWORKS

1

INDUSTRIAL ROBOTS, 
MACHINE TOOLS, AND 3D 
PRINTERS

3D Platform Case Study

INTRODUCTION

SPECIALIZED 
MANUFACTURING 
MACHINERY

Glide-Line Case Study

HEAVY MOBILE 
MACHINERY AND 
EQUIPMENT

Russell Mineral Equipment 
Case Study

BUILDING EQUIPMENT

OMEGA Elevators Case Study

POWER AND FLUIDIC 
EQUIPMENT

Brownlee-Morrow Case Study

FABRICATED METAL AND 
PLASTIC PRODUCTS

Plastic Components Case Study

TIRE MANUFACTURING

Salisbury Machinery Case Study

SOLUTIONS

CONCLUSION



The industrial equipment market is undergoing a period of intense  
segmentation that creates distinct challenges as well as opportunities 
for manufacturers. Several factors have contributed to this growing  
specialization, ranging from the changing nature of customers  
to growing innovation and market reinvention. As a result of 
this segmentation, industrial equipment manufacturers are  
embracing automation and specialization to realize the productivity  
and flexibility improvements necessary to compete in a rapidly  
changing market. 

Through greater automation and collaboration, industrial 
equipment manufacturers can achieve the time savings, cost 
reductions, improved quality, and increased innovation that 
result in a competitive advantage. 

This ebook examines the challenges and opportunities of an 
increasingly segmented industrial equipment market, and the 
ability of the integrated SOLIDWORKS® 3D product development 
system—including design, simulation, communication, collaboration, 
visualization, workflow automation, quality assurance, and innovation 
solutions—to help industrial equipment manufacturers adapt  
and succeed.
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INDUSTRIAL EQUIPMENT MARKET SEGMENTATION ACCELERATES

Specialized Manufacturing Machinery
• Specialized Automated Industrial Machinery
• Conveyors
• Oil and Gas Field Machinery
• Vending Machines

Building Equipment
• Elevators
• Escalators and Autowalks
• Access Solutions
• Heating, Ventilation, and Air-Conditioning (HVAC) 

Fabricated Metals and Plastic Products
• Metallic Components
• Sheet Metal Components
• Plate Making Services
• Plastic Components

Industrial Robots, Machine Tools,  
and 3D Printers
• Industrial Robots
• Automated Guided Vehicles
• Numerical Control Machines
• Industrial 3D Printers

Heavy Mobile Machinery and Equipment
• Farm Machinery
• Industrial Trucks
• Construction and Mining Machinery
• Overhead Traveling Cranes, Hoists, and  
  Monorail Systems 

Power and Fluidic Equipment
• Mechanical Power Equipment
• Motors and Generators
• Heating and Refrigeration
• Industrial Electrical Equipment  
  (e.g., Inverters, Converters)

Tire Manufacturing
• Tires
• Tire Repair Shops

Manufacturers of industrial equipment have long faced unique challenges in developing their products. Whether they are creating engineered-
to-order systems for a single customer, standard products for many customers, or one-off equipment designs for specialized applications, 
industrial equipment manufacturers must develop and produce increasingly complex electromechanical systems—faster, better, and more 
cost effectively than competitors—to be successful.

Emerging technologies, greater specialization, and new markets have divided what was once a single industrial equipment manufacturing 
market into seven distinct segments, and this segmentation is accelerating. These segments include the following:
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So, what’s driving these industrial equipment market changes 
and accelerating segmentation and the need for automation and 
specialization? First, the very nature of the industrial equipment 
customer is changing. Today’s industrial equipment customers seek 
a new, improved industrial experience with greater expectations 
for quality and reliability. These customers expect higher levels 
of innovation and operational excellence, as well as increased 
use of new technologies and intelligent, interconnected systems. 
They want compliance with regulatory standards to be a given, 
and customization value to be provided by their suppliers as a 
mass production deliverable—often referred to as “production of 
one”—through the use of flexible, smart production supports that 
enable the delivery of customized products with accelerated time-
to-market and competitive prices. They want to have data-driven 
manufacturing and production so they can remain in step with  
the greater data economy and use big data and analytics to  
improve profitability.

Lastly, today’s industrial equipment manufacturers 
seek to invent and capitalize on new markets and want 
their suppliers to take a product-as-a-service approach  
to development. 

By placing servicing at the forefront of the industrial equipment 
product development process, suppliers can design equipment to 
be maintenance-friendly, helping to reduce downtime that can 
jeopardize a customer’s operating capacity.

Instead of taking a business-as-usual approach, industrial 
equipment manufacturers can overcome the challenges 
and take advantage of the opportunities of this growing 
segmentation trend by leveraging investments in smart, 
integrated product development and manufacturing tools. With  
an integrated 3D product development system like SOLIDWORKS®, 
industrial equipment manufacturers can collaborate globally and 
more efficiently, develop more innovative equipment and processes, 
deliver on mass customization and the production of one, and define 
new business models and market opportunities. This ebook explores 
the impact of the ongoing segmentation of the industrial equipment 
market, the challenges that manufacturers in each segment face, and 
the ways that investments in an integrated 3D product development 
system like SOLIDWORKS can help manufacturers transform these 
challenges into opportunities.
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INDUSTRIAL ROBOTS, MACHINE TOOLS,  
AND 3D PRINTERS

The advent of additive manufacturing technologies and the 
expanded use of robotics and automation with conventional 
production methods, such as machining, have carved out this 
new and growing industrial equipment market segment.

Here, the key challenges are increasing development 
speed, advancing process automation, and introducing 
innovative features, as competitors from all over the 
world frequently introduce technological advances and  
breakthrough innovations.

Competing effectively in this space demands shorter design cycles, 
reduced development costs, and consistent quality. Achieving  
these objectives requires a fully integrated, highly collaborative 
development environment.
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READ THE WHOLE STORY
To read the full 3D Platform story,  
click here.

…A CASE IN POINT

INTRODUCING WORLD’S FIRST  
LARGE-FORMAT 3D PRINTER AT  
3D PLATFORM 

3D Platform introduced the world’s first large-format 3D  
printer. The company spun off from a major linear motion 
systems manufacturer in 2014 because the parent 
company did not want to directly compete with its 3D  
printing customers.

In developing its initial 3D printer prototype, 3D Platform 
utilized SOLIDWORKS® design software because it was the 
preferred product development solution used by the linear 
motion systems manufacturer. However, as a separate, 
autonomous company, 3D Platform could choose any design 
solution that it wanted. “We briefly considered looking at 
other software packages but quickly decided to stay with 
SOLIDWORKS,” recalls President Jonathan Schroeder. “A lot 
of our customers use SOLIDWORKS, and we believed that it 
would provide us with the speed and flexibility that we needed 
to capitalize on the large- and extra-large-format opportunity 
that we saw in the 3D printing market.”

3D Platform chose the integrated SOLIDWORKS 3D product 
development system—implementing SOLIDWORKS 
mechanical design, simulation, electrical design, and product 
data management (PDM) solutions—because it is easy to use; 
includes capabilities for automating 3D printer configurations; 
and provides access to a broad, trained talent pool.

Instead of beginning each new product from scratch, the company’s 
engineers can use SOLIDWORKS to quickly adapt existing designs. 
3D Platform also utilizes the simulation capabilities of SOLIDWORKS 
Premium software to improve 3D printer performance. Not only 
do 3D Platform 3D printers have the largest build area—including a  
16 x 300-foot printer that’s as long as a football field—they also print 
at a higher rate of speed, delivering faster return on investment.

By standardizing on SOLIDWORKS, 3D Platform cut its design cycles 
by more than 80 percent, introduced the first large-format 3D 
printer, expanded its access to engineering talent, and improved the 
performance of its 3D printers.
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SPECIALIZED MANUFACTURING  
MACHINERY

Much of the manufacturing machinery that is being developed 
today represents specialized, automated updates to traditional 
industrial equipment. 

Conventional machinery like conveyors, oil and gas 
field machinery, vending machines, and other types of 
assembly-line-like industrial machinery are much more 

technologically advanced than their predecessors. 

As customers of specialized manufacturing machinery continue to push 
automation and smart, interconnected processes to support production, 
they expect their suppliers to keep pace by offering solutions that not 
only carry shorter lead-times but also help them save time and money 
while increasing automation.
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READ THE WHOLE STORY
To read the full Glide-Line story,  
click here.

…A CASE IN POINT

ENABLING CUSTOMERS  
TO CONFIGURE CONVEYORS  
AT GLIDE-LINE 

Glide-Line, a subsidiary of NCC Automated Systems, Inc., 
which has helped clients overcome material handling 
challenges for over 30 years, introduced the Glide-Line™ 
brand of configurable multistrand panel- and pallet-handling 
conveyor solutions in 2013. Glide-Line customers use the 
company’s IMPACT! (Interactive Modeling Program and 
Application Configuration Tools) application for configuring 
Glide-Line conveyor solutions, shortening delivery lead-times 
and reducing costs in the process.

“We needed a powerful configuration platform so customers 
would have access to complete assemblies, could easily put 
systems together using automated snaps, and manage 
operational states, as well as use the specific configuration 
that they created to obtain a firm price and place an order,” 
recalls President Kevin Mauger. “Our assessment, that only 
SOLIDWORKS® had the intelligent mating technology, open 
Application Programming Interface (API), and user community 
necessary to achieve our goals, has proven accurate.”

After evaluating potential solutions, Glide-Line chose 
SOLIDWORKS—implementing SOLIDWORKS design, 
simulation, and technical communication solutions—because 
it’s easy to use, provides important capabilities, and includes 
the technologies that led to the IMPACT! configurator.

Because IMPACT! utilizes a customer’s system configuration data 
to recommend the best-fit options from a range of SOLIDWORKS 
conveyor models—with literally millions of possible configurations 
in total—and lets customers make in-context design changes within 
SOLIDWORKS, with real-time pricing feedback, the solution has been 
well received by customers. 

In addition to helping customers save time and money, the 
combination of SOLIDWORKS and the IMPACT! configurator has 
enabled Glide-Line to offer industry-leading aggressive lead-times. 
“Now that we’ve introduced the first intelligent, in-context conveyor 
configurator, nobody can deliver as quickly as we can,” Mauger notes. 
“The SOLIDWORKS configurator has allowed us to deliver systems  
in half the time, and because the automation also helps reduce cost, 
we can deliver less expensive products faster than the competition.”
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HEAVY MOBILE MACHINERY  
AND EQUIPMENT

Big moving pieces of heavy equipment, such as those used in 
the highway, construction, farming, and mining industries, now 
constitute their own industrial equipment market segment. 
In this space, the industrial trucks, bulldozers, excavators, 
cranes, tractors, balers, sprayers, graders, and grinders that are  
being developed are much safer and more capable than  
previous models. 

Customers in this space value faster delivery, improved 
safety, greater reliability, and increased productivity from 

their suppliers.

Manufacturers of heavy mobile machinery and equipment need to 
reduce design cycles and increase reliability while simultaneously 
adding machinery improvements that help customers become  
more productive.
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READ THE WHOLE STORY
To read the full Russell Mineral Equipment 
story, click here.

…A CASE IN POINT

SHORTENING DESIGN AND  
DELIVERY LEAD-TIMES AT  
RUSSELL MINERAL EQUIPMENT 

Russell Mineral Equipment (RME) is the world’s leading 
manufacturer and supplier of specialized equipment 
and services for the hard rock mining industry. RME 
Mill Relining System products and services make the 
maintenance of grinding mills faster and safer, and have 
boosted the productivity of mine sites in more than  
45 countries.

According to RME Engineering Manager Andrew Limpus, RME 
adopted 3D CAD technology in 1997, when the company 
decided to upgrade from AutoCAD 2D design tools to 3D.  
RME management understood the immediate benefits of  
3D as well as the fact that the maturation of 3D design 
technology carried the potential to provide additional 
automation opportunities.

“Most of our business is based on custom development of 
mill relining systems,” Limpus explains. “Each grinding mill 
is different and requires a custom, one-off design. However, 
we believed that 3D would ultimately let us utilize a range 
of standard components, configurations, and subassemblies, 
and that eventually we would be able to further automate the 
design and configuration of each system. Moving to 3D would 
allow us to speed up turnaround on proposal development, 
design, production, and assembly.”

RME chose to standardize on SOLIDWORKS® design software 
because it’s easy to use, fully integrates additional design and 
engineering solutions, and provides the best value. Since 1997, RME 
has expanded its SOLIDWORKS implementation by adding solutions, 
including simulation, product data management (PDM) electrical 
design, technical communication, and SOLIDWORKS Gold Partner 
DriveWorks® design automation software.

By implementing integrated SOLIDWORKS solutions, RME has 
shortened machine design time from three months to seven days, 
reduced proposal and quoting preparation time from a week to a  
day, cut proposal and quote drawing generation time from six hours 
to 15 minutes, and increased production volume fourfold.
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BUILDING EQUIPMENT

Equipment, machinery, and systems that are used in 
the construction of new buildings—or in the renovation of 
existing structures—represent a growing segment of 
the industrial equipment market. Whether a company 
manufactures elevators, escalators, autowalks, 
advanced access solutions, or heating, ventilation, and  
air-conditioning (HVAC) systems, it is facing more demanding 
requirements and greater expectations from its customers. 

Some of these are related to the trend toward more sustainable 
buildings, requiring improved efficiencies in building systems, 
and some are related to greater use of smart, connected 
internet of things (iot) products. 

With all, expectations for faster delivery, better quality, and reduced 
costs have become the norm.
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READ THE WHOLE STORY
To read the full OMEGA Elevators story  
click here.

…A CASE IN POINT

SAVING TIME, REDUCING COSTS,  
AND IMPROVING QUALITY AT  
OMEGA ELEVATOR  

OMEGA Elevator, S.A. is a leading European elevator company, 
designing, manufacturing, installing, maintaining, and 
servicing hydraulic and electric elevators and other vertical 
transport systems. With its modern production plant and 
knowledgeable, experienced employees, OMEGA brings 
extensive technical expertise to the development of its elevation 
equipment, including elevators, platforms, escalators, and 
access ramps.

Until 2012, OMEGA utilized 2D tools to support its entire 
development and manufacturing process, from design 
concept to production. However, to consistently maximize its 
capacity to produce 4,000 complete elevators annually, the 
elevator manufacturer decided to transition to 3D technology 
to accelerate and streamline elevator design, validation, and 
production, according to Managing Director Javier Azurmendi.

After evaluating 3D design packages, OMEGA standardized on 
SOLIDWORKS® solutions, implementing SOLIDWORKS design, 
simulation, product data management (PDM), and technical 
communication solutions. The company chose SOLIDWORKS 
solutions because of their ease of use, power, and versatility.

“Design used to be part of the manufacturing process, but 
it is now validated and simulated using SOLIDWORKS so we 

can head off any incident in advance,” Azurmendi says. “We have 
significantly transformed our working methods in only two years, 
which has a very direct effect on our company’s results. Dassault 
Systèmes SOLIDWORKS technology helps us to maintain our market 
positioning, with the assurance that we are working along the right 
lines to offer our clients innovative and high quality products.”

By implementing integrated SOLIDWORKS solutions, OMEGA has 
shortened its design cycles by 30 to 40 percent, reduced design 
errors by 20 percent, cut development costs by 30 percent, and 
decreased prototyping costs by 50 to 60 percent.
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POWER AND FLUIDIC EQUIPMENT

This industrial equipment segment encompasses mechanical, 
fluidic, and electrical systems used during production processes. 
These include mechanical power equipment, motors, generators, 
heaters, refrigeration systems, and industrial electrical  
equipment, such as power inverters and converters. 

Many of these types of products require some degree 
of customization to support installation in locations with 
differing dimensions or in tight spaces. 

Manufacturers in this segment need the agility and flexibility to make 
frequent, often last-minute, design changes, while simultaneously 
accelerating development—goals that require a fully integrated, highly 
collaborative development environment.
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READ THE WHOLE STORY
To read the full Brownlee-Morrow story,  
click here.

…A CASE IN POINT

COMPRESSING DESIGN  
CYCLES, INCREASING SALES  
AT BROWNLEE-MORROW  

A leading manufacturer of air- and fluid-handling equipment, 
the Brownlee-Morrow Company, Inc. designs, manufactures, 
and supports air-handling, ventilation, and air pollution control 
equipment, offering a complete line of products and services 
in the municipal and industrial air- and liquid-handling, power 
generation, mining, automotive, chemical, pulp and paper, 
primary metals, marine, and poultry industries.

Until 2014, the company utilized 2D design tools to develop 
its equipment and systems. However, increasing competition, 
a drawings backlog, and the need to streamline and accelerate 
development prompted Brownlee-Morrow management to 
upgrade the firm’s design platform to 3D, according to Design 
and Drafting Manager Joel Gilbert.

“The nature of our business is that we need to make a lot of 
last-minute changes to locate our equipment in tight spaces,” 
Gilbert explains. “With the AutoCAD LT software that we used, 
it was taking too long to perform drawing cleanup, which 
resulted in drawing errors that required production rework 
to resolve interferences and an overall drawings backlog. We 
decided to evaluate 3D design systems that would enable us 
to accelerate development and resolve our drawings issues.”

Because Brownlee-Morrow had previously used Autodesk software, 
the company initially tried Autodesk® 3D systems—including 
Inventor®, Fusion®, and Plant 3D—during a two-month trial period. 
After determining that those solutions were not meeting Brownlee-
Morrow’s needs, the manufacturer expanded its solution search, 
evaluating the SketchUp®, OnShape®, Creo®, and SOLIDWORKS® 3D 
design systems. “Within a week of the SOLIDWORKS trial, we made 
the decision to move to the SOLIDWORKS platform, implementing 
SOLIDWORKS Standard design and SOLIDWORKS Premium design 
and analysis software,” Gilbert recalls.

By implementing SOLIDWORKS, Brownlee-Morrow shortened its 
design cycles by 75 percent, reduced drawing errors by 43 percent, 
realized ROI of $50,950 in the first year, and boosted sales by 
$25,000 per year.
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FABRICATED METAL AND  
PLASTIC PRODUCTS

Manufacturers that produce metal and sheet metal components 
and plates for use in other machinery or equipment, or plastic-
based products, operate in the fabricated metal and plastic 
products segment of the industrial equipment market. 

Whether a company is using machining or bending operations 
on metal, or extrusion dies or injection molds in the case of 
plastic products, the primary challenges it faces are shortening 
design cycles, maximizing throughput, and maintaining 

consistent quality. 

Similar to the other industrial equipment market segments, meeting 
these challenges requires a fully integrated, highly collaborative 
development environment.
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READ THE WHOLE STORY
To read the full Plastic Components story,  
click here.

…A CASE IN POINT

STREAMLINING MOLD DEVELOPMENT, 
IMPROVING QUALITY AT PLASTIC 
COMPONENTS  

Shipping over 20 million parts per month to customers 
worldwide, Plastic Components, Inc. is a world-class 
manufacturer of small- to medium-sized plastic injection-
molded parts.

According to Business Development Manager Rick Riesterer, 
the plastic part producer’s rapid growth is partly due to its 
commitment to leveraging emerging technologies to meet 
and exceed customer expectations. “We search out and utilize 
technologies that allow us to consistently improve the quality 
of the parts that we produce, as well as reduce the time and 
money spent to make them,” Riesterer explains.

This commitment to technology led the company to 
standardize on SOLIDWORKS® 3D design software in 2006 and 
add integrated SOLIDWORKS Plastics Premium mold-filling 
simulation software in 2016. With SOLIDWORKS Plastics 
Premium, Plastic Components has minimized mold iterations 
because engineers can now pinpoint injection-molding issues 
during simulations that frequently went undetected until 
sampling in the past.

“Before we added SOLIDWORKS Plastics Premium software, 
we’d sometimes discover an issue on very complex components 
during the first mold trial that would require a second, third, or TM 

more trials,” Riesterer says. “On those type components, our objective 
is to reduce the number of ‘round trips’ for two reasons: helping our 
customers achieve their time-to-market objectives and reducing  
our back-end costs. SOLIDWORKS Plastics Premium software  
provides the advanced capabilities—such as post filling, cycle 
optimization, cooling analysis, and warp prediction—that allow us 
to simulate complex mold scenarios, accelerate customer time-to-
market, and reduce internal launch costs.”

By adding integrated SOLIDWORKS Plastics Premium to its 
SOLIDWORKS installation, Plastic Components cut weeks from the 
back end of mold and tooling development, minimized the number 
of mold iterations, increased the accuracy of mold-filling simulations, 
and saved money by avoiding unnecessary mold iterations.
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TIRE MANUFACTURING

Paralleling the global growth of the automotive and greater 
transportation market, industrial equipment used in the 
production, retreading, or repair of rubber tires is now its own 
market segment. 

The main challenges facing manufacturers in this space 
are streamlining processes to accelerate time-to-market; 
controlling quality to reduce scrap, waste, and rework 
costs; and achieving repeatability to maintain consistent 
quality across products and maintain high levels of  
customer satisfaction. 

Again, automation is the key factor in meeting these challenges, 
which requires a fully integrated, highly collaborative  
development environment.
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READ THE WHOLE STORY
To read the full Salisbury Machinery  story,  
click here.

…A CASE IN POINT

FASTER DESIGN, LESS SCRAP AT 
SALISBURY MACHINERY  

The Salisbury Machinery Company designs and builds tire 
retread manufacturing equipment to support the needs of 
the surface mining, waste hauling, and express shipping 
industries. Until 1998, the company developed its machinery 
and molds using AutoCAD 2D design software. In an effort 
to reduce costs, optimize material usage, shorten design 
cycles, and improve quality, the company decided to upgrade 
to 3D design, and evaluated 3D CAD packages, according to 
Mechanical Engineer Todd Anderson.

“Working with a 2D footprint in mold design didn’t 
always meet all of our needs,” Anderson explains. “We 
wasted a lot of material reworking molds on the shop  
floor, which extended design cycles, and looked to 3D 
as a way to control quality, streamline processes, and  
achieve repeatability.”

To identify the best 3D CAD software for their specific needs, 
Salisbury engineers took a six-by-six-inch piece of retread 
to a trade show, and asked all of the CAD vendors to model 
the tread pattern as a first step toward developing a mold. 
The SOLIDWORKS® 3D CAD system was the only application 
that succeeded. “Dassault Systèmes SOLIDWORKS was the 
only vendor that could do what we asked,” Anderson recalls. 
“Within 15 minutes, the whole prototype was modeled in 

SOLIDWORKS software, and a toolpath was generated in SURFCAM®. 
We immediately decided SOLIDWORKS software was what  
we needed.” 

Salisbury selected SOLIDWORKS Premium design and analysis  
software because of its ease of use, mold development and assembly 
capabilities, integration with computer-aided manufacturing (CAM) 
systems, and design analysis and communication tools.

Since implementing SOLIDWORKS solutions, Salisbury shortened  
its design cycles by 90 percent, reduced aluminum scrap  
substantially, cut material (rubber) waste, and expanded its 
equipment design capabilities and markets.
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Industrial equipment manufacturers can overcome the 
challenges attendant to market segmentation and achieve 
higher levels of automation and specialization through the 
use of a fully integrated, highly collaborative development 
environment like the integrated SOLIDWORKS® 3D product 
development system. With integrated SOLIDWORKS design, 
simulation, communication, collaboration, visualization, 
workflow automation, quality assurance, and innovation 
solutions, industrial equipment manufacturers can realize 
the agility, flexibility, and automation that they need to grow  
and prosper in the face of increasing market segmentation.

• Design – SOLIDWORKS CAD, Electrical, and PCB

• Simulation – SOLIDWORKS Simulation, Plastics, Flow 
 Simulation, and Electronics Cooling

• Communication – SOLIDWORKS eDrawings®, Composer™, PDM,  
 and MBD

• Visualization – SOLIDWORKS Visualize

• Collaboration – SOLIDWORKS CAD, Electrical, PCB, PDM,  
 and MBD

• Workflow Automation – SOLIDWORKS PDM and Manage

• Quality Assurance – SOLIDWORKS Inspection

• Innovation – SOLIDWORKS CAD, Simulation,  
 Electronics Cooling, and PCB

• Production – SOLIDWORKS CAM

 

CAPITALIZE ON INDUSTRIAL 
EQUIPMENT MARKET 
SEGMENTATION WITH INTEGRATED 
SOLIDWORKS SOLUTIONS
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Our 3DEXPERIENCE® platform powers our brand applications, serving 11 industries, and provides a rich portfolio of industry solution experiences. 
Dassault Systèmes, the 3DEXPERIENCE® Company, provides business and people with virtual universes to imagine sustainable innovations. Its world-leading solutions transform the way products are designed, produced, 
and supported. Dassault Systèmes’ collaborative solutions foster social innovation, expanding possibilities for the virtual world to improve the real world. The group brings value to over 250,000 customers of all sizes in all 
industries in more than 140 countries. For more information, visit www.3ds.com.
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Europe/Middle East/Africa
Dassault Systèmes
10, rue Marcel Dassault
CS 40501
78946 Vélizy-Villacoublay Cedex
France

Americas
Dassault Systèmes
175 Wyman Street
Waltham, Massachusetts
02451-1223
USA

Asia-Pacific
Dassault Systèmes K.K.
ThinkPark Tower
2-1-1 Osaki, Shinagawa-ku,
Tokyo 141-6020
Japan

To find out what’s new in SOLIDWORKS product development and learn more about how integrated SOLIDWORKS solutions 
can help your company take advantage of the opportunities presented by the segmenting home and lifestyle products 
market, click here or call 1 800 693 9000 or +1 781 810 5011.

TURN INDUSTRIAL EQUIPMENT 
MARKET SEGMENTATION INTO  
AN OPPORTUNITY WITH INTEGRATED 
SOLIDWORKS SOLUTIONS

Industrial equipment manufacturers face a host of new 
product-development challenges due to the increasing pace 
of market segmentation and specialization. The introduction 
of new technologies combined with increasing specialization 
puts competitive pressure on industrial equipment 
manufacturers to leverage automation to create more  
complex electromechanical systems faster and more  
affordably than ever.

Manufacturers of industrial equipment can turn the challenges 
of market segmentation into opportunities and improve their 
position in their relative market segments through investments 
in smart, integrated product development and manufacturing 
tools, like the integrated SOLIDWORKS® 3D product 
development system. With integrated SOLIDWORKS solutions, 
industrial equipment manufacturers can collaborate globally 
and more efficiently, develop more innovative equipment  
and processes, deliver on mass customization and the 
production of one, and define new business models and market 
opportunities. No matter the segment in which a company 
operates, integrated SOLIDWORKS product development tools 
can help it increase automation and improve productivity, 
realizing the development agility, design flexibility, and 
product innovation necessary for success in an increasingly 
segmented market.
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